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Back in the ‘old days,’ there were not 
many sources for this type of infor-
mation. The most common method 
to collect them was trekking down to 
the county courthouse and searching 
through stacks of microfiche. How times 
have changed. The information super-
highway has resulted in a staggering 
variety of sources for this same informa-
tion. Some are free while others have a 
cost, either in terms of money or ‘good-
will capital.’ This month, we are going 
to discuss some of the most common 
sources for this vital but sometimes elu-
sive information. 

County auditor web sites 
The good news regarding county 

auditor web sites is that all 88 counties 

in Ohio offer the ability to view infor-
mation down to the parcel level online. 
And the better news is that these sys-
tems are typically free. The bad news 
is that the individual county sites can 
vary widely in terms of searching func-
tionality. For example, Perry County 
has a very robust system that allows 
users to perform broad-based searches 
based on a variety of characteristics, 
such as land use, transfer date and city. 
However, Cuyahoga County’s site is 
much more basic, allowing searches only 
based on specific name, address or per-
manent parcel number. And, although 
Cuyahoga County also offers a robust 
GIS system, if you are strictly searching 
for comps, this system is not the best 
tool. Fortunately, many of the counties 

Knowledge is Power

A wise real estate Yoda once told me that all a real estate agent 
has to offer are two things – time and knowledge. And sales 

comparables are certainly at the front of the line when it comes 
to knowledge. Commonly known as ‘comps,’ individually, they 
can provide guidance when attempting to value a similar property. 
And collectively, comps can provide insight into pricing trends, 
sales velocity and buyer characteristics. 
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in Ohio feature an online searching 
system similar to Perry County’s format. 

LandVision 
This fee-based subscription service 

is based on a robust GIS system that 
aggregates data from a variety of sources. 
Users are able to access parcel informa-
tion, details on the ownership, property 
records and sales information, along 
with demographic and point-of-interest 
information. But the real power of this 
system is its interface, which allows users 
to easily sift the information based on a 
variety of criteria of their choosing. And 
once you have the desired data set, the 
product allows for a variety of output, 
including traditional reports as well as 
highly detailed maps. While there are 
several competing products, I think 
LandVision is hands-down the best. 

Co-Star/Xceligent 
Those in the brokerage business are 

very familiar with this product genre. 
But if you are not, these are subscription-
based commercial real estate information 
services. Unlike LandVision, they do 
not provide information on each and 
every parcel but rather focus on com-
mercial and industrial properties. And 
they incorporate a much higher level of 
detail, such as vacancy information, ten-
ancy and facility-specific data, including 
clear height, number of docks, loss factor, 
amenities, etc. Also included in this data 
is comp information, such as details on 
buyer, seller, broker and other informa-
tion surrounding the transfer. 

LoopNet/Commercial Search 
These products are the ‘free’ or public 

versions offered by Co-Star and Xceligent, 
respectively. Anyone can enter a property 
on these sites, free of charge. But both 
offer a premium subscription that allows 
users to see certain selected information, 
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Daus, You Know?
ANOTHER GOOD SIGN While the suburban office 
market sector has been on the trailing edge of 
the overall real estate recovery, last month’s sale 
of a pair of east side office properties may mark a 
turning point. corporate place was sold for $9.35 
million or $110 per square foot and corporate 
exchange was sold for $11.25 million or $123 per 
square foot. Breaking the $100 per square foot 
barrier will certainly bode well for the region’s 
suburban office market. –AP
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including completed sales. The primary 
difference between the comps included 
in Co-Star/Xceligent and those included 
in LoopNet/Commercial Search is the 
source of the data. The former relies 
on staff associated with the vendor to 
research and verify the information, 
while the latter relies on the person that 
input the original listing record to enter 
in the comp information. 

Real Capital Analytics 
Started by my friend Bob White 

back in 2000, this product has become 

the go-to source for investment comps 
of larger transactions across the 
nation and around the world. Not 
only does the company’s data include 
over $8 trillion (yes, with a ‘T”) in 
comps, but they also provide in-depth 
reports covering topics ranging from 
quarterly market reports for the top 
200 domestic markets to specialty 
reports organized by product type to 
white papers analyzing current trends 
that impact the investment market. 
Although this is also a subscription-
based product, it is a terrific source 

of data for properties greater than $5 
million in value.

Internet searches 
This is a huge catch-all category, as 

there are many ways that the Internet 
can be utilized to track down infor-
mation. Some examples that I use 
include the following. If I know the 
address of a property that sold but 
don’t have much more information, I 
will Google the specific address. Sites 
that contain any Internet property 
listings and news stories about the 
property will usually appear at the top 
of this search. I subscribe to several 
‘push’ services that deliver informa-
tional emails on a regular basis. These 
include Crain’s daily news digest, regu-
lar reports from GlobeStreet, Midwest 
Real Estate News and National Real 
Estate Investor and daily digests from 
NewsFunnell and CCIM. Finally, 
I have keyword searches set up in 
Google that will push emails to me 
any time something is found that 
include phrases such as ‘Cleveland 
commercial real estate’ and ‘Cleveland 
investment sale.’

Appraisers and real estate agents 
Last, but not least, is the low-tech 

way of gathering information – actually 
talking to someone! While this category 
can involve the most work, it can also 
yield the best results. Over my career, 
I have worked hard to develop an ever-
growing network of relationships, not 
only among my fellow real estate agents 
but also with real estate lenders and 
appraisers. I never hesitate to share sale 
information on transactions that I’ve 
been involved with, assuming of course 
that I’m not bound by any confidential-
ity handcuffs. But I also never hesitate to 
ask for a comp or two in return. 

They say that information is cur-
rency and in the real estate biz, this is 
certainly true. Using the sources listed 
above can certainly increase the value 
of your currency. All it takes to increase 
your knowledge is a little investment of 
your time. 

Alec Pacella, CCIM, senior vice president at NAI 
Daus, can be reached by phone at 216.455.0925 
or by email at apacella@naidaus.com. You can 
follow him on twitter @dausyouknow or on his 
blog at http://blog.sbequitiesinc.com.
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Schill Grounds Management has been a trusted provider  
of commercial landscaping and snow removal services to premier  

properties in Northern Ohio for 20 years.

Now, we’re pioneering the use of sustainable  
business practices and products.

From propane-powered equipment to bio-nutritional fertilizers to  
reduced pesticide use, Schill delivers earth-friendly solutions that protect  

the planet and your property – without costing more.

Find out how Schill can help you create 
healthy, green spaces for living, working, or 

shopping. Call us today.
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Your best source for landscaping, snow removal & ice 
management services is Schill Grounds Management.    P


